Titan

Titan is the integrated solution for your travelling salesman and presales
management, designed for the distribution in the feeding and drinks
sector, which takes care both of your company’s technical aspect, and
administrative one and is based in an information system which perfectly
integrates with any other commerce management application.

Main characteristics

It contemplates all the steps in travelling salesman and presales management, from the
loading orders and the introduction in the own terminal, the route follow up through pre-
established visit order, customer data enquiry, customer risk control and receivables
introduction, to the introduction of presale orders through the customer usual items
template.

It allows the travelling salesman documents generation, customer payment terms,
tariffs, discounts, promotions, etc... appliance, the green point and VAT calculations,
and the introduction of the visit report. It also contemplates the orders, shipments,
invoices and services to a third printing along with receivables and expenses
liquidations. This application incorporates conventional or movile telephonic local
connexion. All data are transferred to the central system.

Without changing your present commercial management software, you will
continue being able, if you want it, to use the same management solution you have now
implanted. Titan will adapt itself in order to integrate in your information systems -

TITAN is in continuous evolution in order, not only to adapt itself to the needs and new
requirements, but also to incorporate the new technological developments that arise in
the market.
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Sistemas de Informacién

Industry

It's a solution for the feeding and
drinks sector. It covers the
problems of travelling salesman
and presales management.

Experience

28 years experience in the
development and implantation of
information systems guarantee
us.

Solution description

Developed under Windows CE
platform, it allows the system to
use a wide range of market
standard devices. It integrates
with the SATURNO system,
integrated solution for the feeding
and drinks distribution industry
management.

Solution modules

Commercial management module
Financial management module
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Benefits
It can be set up in order to adapt it to each company needs.
It integrates completely in any other commercial management application.

The solution development allows an agile work, essential in this type of
management.

The development has been implemented on the basis of main sector dealers
experience and way of functioning.

The permanent updating and technologic adjustment make TITAN an always
updated system and, therefore, convert the investment in a sure and profitable
value.

IRIS Information Systems is responsible for TITAN's functional adjustment
through time and for the distribution specific adaptations and improvements.
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Other advantages

- Packages: They can be managed
in various levels; cage kit and bottles
or cage and bottles separated.

- Green point applied in the same
item line.

- Discounts which can be defined in
various application levels: chain,
customer, family, subfamily, item;
various application types:
percentage, amount per unit, units
without charge and discounts
possibility based on escalates by
units or amount.

- Promotions: validity periods,
promotions types: generals,
customer/item and specials; can be
defined in various application levels:
chain, customer, family, subfamily,
item; various application types:
percentage, amount per unit and
units without charge.

Contact: . .
Telephone: 902 415 414

E-mail: iris@irissi.es
http: //www.irissi.es
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